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U

nder "A
gency R

epresentation" (som
etim

es
referred to in real estate docum

ents as "S
ingle

A
gency"), your brokerage m

ay represent you, and
only you, in your real estate transaction. (T

his
representation can be m

odified in w
riting at a later

date.)

A
s a seller, your agent w

ill seek a buyer to
purchase your property at a price and under term

s
and conditions acceptable to you and w

ill assist
w

ith your negotiations. If you m
ake a w

ritten
request, your agent w

ill seek reasonable proof of a
prospective purchaser's financial ability to com

plete
your transaction.
A

s a buyer, your agent w
ill seek a property for

you to purchase at an acceptable price and term
s

and w
ill assist w

ith your negotiations. Y
our agent

w
ill also advise you to consult w

ith appropriate
professionals, such as inspectors, attorneys, and
tax advisors.

L
im

ited
 D

u
al A

g
en

cy
"Lim

ited D
ual A

gency" m
eans the brokerage and its

agents represent both the buyer and the seller in
the sam

e transaction. Y
ou m

ay choose Lim
ited D

ual
A

gency representation w
ith your brokerage because

you do not w
ant it to be restricted in the search for

suitable properties or buyers. T
here are tw

o options
under Lim

ited D
ual A

gency.

P
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o
ld
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rices o

f p
ro
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are n
o

t co
n
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en
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fo

rm
atio

n
, fo

r
eith

er b
u

yers o
r sellers, an

d
 m

ay b
e

d
issem

in
ated

 b
y yo

u
r A

g
en

t.

If you enter into a C
om

pensation A
greem

ent, the
brokerage and its agents m

ust also:

B
e available to receive and present w

ritten
offers and counter-offers to you or from
you.

T
he C

om
pensation A

greem
ent is not

the sam
e as an A

gency R
epresentation

A
greem

ent. A
 C

om
pensation A

greem
ent

cannot be used to change or elim
inate

any C
ustom

er level services.

Y
o

u
 M

ay B
eco

m
e

a C
lien

t
If a brokerage offers agency representation and
you choose to sign a representation agreem

ent,
you w

ill becom
e a "C

lient". T
he brokerage and its

licensees m
ust act as your "A

gent". T
hey w

ill ow
e

you the follow
ing duties in addition to the basic

C
ustom

er level services required of all licensees:

P
erform

 the term
s of your agency

agreem
ent w

ith skill and care;
P

rom
ote your best interests in good faith,

honesty, and fair dealing;
M

aintain the confidentiality of som
e client

inform
ation, including bargaining inform

ation,
even after the representation has ended.
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U

n
less yo

u
en

ter a w
ritten

ag
reem

en
t

fo
r A

g
en
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R

ep
resen

tatio
n

,
yo

u
 w

ill N
O

T
 b

e
rep

resen
ted

 at all.
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A
ll real estate consum

ers are "C
ustom

ers" under
Idaho law

 unless a representation agreem
ent is

signed. (A
 real estate licensee w

orking
w

ith a custom
er is called a "N

on-
A

gent".) T
he law

 requires all real estate
licensees to provide the follow

ing
"C

ustom
er level" services, to everyone:

P
erform

 necessary and custom
ary

acts to assist you in the purchase
or sale of real estate;

P
erform

 these acts in good faith
and w

ith reasonable care;

P
roperly account for m

oney or other property
you place in the licensee's care;

D
isclose "adverse m

aterial facts"
to you w

hich are, or should be, w
ithin the

licensee's know
ledge. T

hese are facts that
w

ould significantly affect the desirability or
value of the property to a reasonable person,
and facts that indicate to a reasonable person
that one of the parties cannot, or w

ill not,
com

plete obligations of the contract.

A
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m
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u
r b

ro
kerag
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ill n

o
t act
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u

r A
g
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d
 is n

o
t req

u
ired

 to
 p
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te

yo
u

r b
est in

terests o
r keep

 yo
u

r b
arg
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in

g
in
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rm

atio
n

 co
n

fid
en

tial. If yo
u

 u
se th

e services o
f

a b
ro

kerag
e w

ith
o

u
t a w

ritten
 ag

reem
en

t, yo
u

 w
ill

rem
ain

 a C
u

sto
m

er.

A
s a C

ustom
er, you m

ay be asked to sign a
C

om
pensation A

greem
ent, a contract that requires

you to pay a fee to the broker for som
e service the

brokerage provides you.
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Y
our signature below

 indicates a real estate licensee gave you a copy of the Idaho R
eal E

state C
om

m
ission's "A

gency D
isclosure B

rochure."
S
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nderstanding

A
gency R

elationships
in R

eal E
state

T
ransactions

S
pecific duties ow

ed by a real estate
brokerage and its licensees to Idaho
consum

ers are defined by the "Idaho
R

eal E
state B

rokerage R
epresentation

A
ct." Idaho C

ode S
ection 54-2082,

et seq.

E
ffective

Ju
ly 1, 2008

T
his inform

ational
brochure is published by the

Idaho R
eal E

state C
om

m
ission.

A
g

en
cy

C
an I w

ork w
ith other brokerages during the

tim
e of m

y agreem
ent?

W
hat happens if I buy or sell on m

y ow
n?

U
n

d
e

r a
n

 A
g

e
n

cy R
e

p
re

se
n

ta
tio

n
 A

g
re

e
m

e
n

t,
am

 I w
illing to allow

 the brokerage to
represent both the other party and m

e in m
y

real estate transaction?

W
hen you sign a real estate P

urchase and S
ale

A
greem

ent, you w
ill be asked to confirm

:

1.)
have read and understand its contents;

2.)
betw

een you and your brokerage.

R
eal E

state L
icen

sees A
re N

o
t

In
sp

ecto
rs

Y
ou should not expect the brokerage or its

licensees to conduct an independent inspection of
the property. Y

ou should not expect your agent to
independently verify any statem

ent or
representation m

ade by a buyer, seller, or
professional associated w

ith your transaction. If
the condition of the property is im

portant to you,
you should hire an appropriate professional, such
as an engineer, surveyor, or hom

e inspector.

If you have any questions about the inform
ation in

this brochure, contact:

Id
ah

o
 R

eal E
state C

o
m

m
issio

n
(208) 334-3285

T
oll free in Idaho (866) 447-5411

T
R

S
 (800) 377-3529

w
w

w
.irec.idaho.gov

C
osts associated w

ith this publication are available
from

 the Idaho R
eal E

state C
om

m
ission in accordance

w
ith section 60-202, I.C

.––July 2008/50k/429.

T
he correct agency relationship, if any,

T
his brochure w

as given to you, and you
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A
s a Lim

ited D
ual A

gent, the brokerage and its
licensees cannot advocate on behalf of one client
over the other. T

he licensees cannot disclose
confidential client inform

ation regarding
negotiations, term

s or factors that m
otivate the

buyer to buy, or the seller to sell, or advocate the
interests of one party over those of the other. T

he
brokerage m

ust otherw
ise prom

ote the noncon
flicting interests of both parties, perform

 the
term

s of the agency agreem
ents w

ith skill and care,
and perform

 other duties required by law
.
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 D
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ith

A
ssig

n
ed

 A
g

en
ts

If your brokerage has obtained consent to
represent both parties as a Lim

ited D
ual A

gent,
it m

ay assign individual licensees ("A
ssigned

A
gents") to act solely on behalf of each party. Y

our
A

ssigned A
gent has a duty to prom

ote your best
interests, even if your interests conflict w

ith those
of the other party, including negotiating a price,
and m

ust m
aintain your confidential inform

ation.

T
he D

esignated B
roker of your brokerage m

ust
rem

ain a Lim
ited D

ual A
gent for both C

lients. T
he

broker w
ill ensure the A

ssigned A
gents fulfill their

duties to their respective C
lients.

W
h

at to
 L

o
o

k F
o

r In
 A

n
y W

ritten
A

g
reem

en
t w

ith
 a B

ro
kerag

e
A

ny A
gency R

epresentation or C
om

pensation
A

greem
ent should answ

er these questions:

H
o

w
 w

ill th
e

 b
ro

ke
ra

g
e

 g
e

t p
a

id
?

W
h

e
n

 w
ill th

is a
g

re
e

m
e

n
t e

xp
ire

?

W
hat happens to this agreem

ent w
hen a

transaction is com
pleted?

C
an I cancel this agreem

ent, and if so, how
?
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